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Pursuant to a congressional request, GAO
examined 87 contracts worth a total of about $1.4
billion at the Departments of Education, Energy,
Health and Human Services, and Housing and
Urban Development, focusing on how well the
agencies administered large contracts. GAO found
that: (1) 16 of the contracts had planning or
specifications deficiencies, which delayed delivery,
increased costs, or resulted in incomplete
deliveries; (2) the agencies' use of cost-plus-fixedfee contracts for 33 repetitive requirements was
questionable, since that type of contract provided
minimal performance and cost control incentives;
(3) the agencies awarded nine contracts before
they were ready to have the contractors commence
performance; (4) eight contracts had defective
work statements, specifications, or clauses; (5)
contract administration deficiencies in 50 contracts
increased contract costs, delayed contract
completion, or circumvented internal control
procedures in the contracting process; and (6)
program offices hindered contractor performance
on 27 contracts and exceeded their authority on 12
contracts by directing work beyond the original
requirements, while contracting officers extended
10 service contracts and modified 21 contracts
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after their completion dates, resulting in improper
sole-source procurements.
Software is a critical cost and performance element
of weapon system acquisition. Among other
problems, there has been a mismatch between
software acquisition and contracts. This study
reviews the procurement, acquisition, budget, and
software development processes to determine the
appropriate pricing arrangement for weapon
system software. It concludes that either a costplus-fixed-fee or cost-plus-award-fee contract is
appropriate for software development. The paper
discusses contract types and system life cycle
models. Three appendices cover Minuteman
Software Modifications, Peacekeeper Program
Management Directives, and Minuteman Software
Error Analysis.
Hearing Before the Committee on Naval Affairs,
United States Senate, Seventy-seventh Congress,
First Session, Relative to Cost-plus-fixed-fee
Contracts, June 30, 1941
Accounting for Cash Under a Cost-plus-fixed-fee
Contract
Manual for Accounting, Auditing, and Control of
Negotiated Cost-plus-a-fixed-fee Contracts
A Recipe for the Development of Complex Systems
Utilization of Award Fee Contracts at Navy Regional
Contracting Centers
And to Amend Section 2 and to Repeal the ProfitPage 2/15
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limitation and Certain Other Limiting Provisions of
the Act of March 27, 1934 (48 Stat. 503, 34 U.S.C.
495), as Amended, Relating to the Construction of
Vessels and Aircraft, Known as the VinsonTrammell Act, and for Other Purposes (H.R. 3051),
Mr. Andrews of New York
Federal procurement contracts are divided into 2
types fixed-price and cost reimbursement -- that
differ as to whether the gov't. or the contractor
assumes the risk of increases in costs (e.g., wages,
materials). There was an increase in the use of costreimbursement contracts during the George W.
Bush Admin. The Obama Admin. wants to reduce by
at least 10% the funds obligated in FY 2010 by "high
risk-contracting authorities," such as costreimbursement, time-and-materials, and labor-hour
contracts. Contents of this report: Intro.; Selecting
the Contract Type; Types of Contracts; Recently
Enacted and Proposed Legislation; Executive
Branch Initiatives; Developments Re: Contract
Types, 107th-110th Cong. A print on demand report.
Cost-plus-fixed-fee ContractsHearing Before the
Committee on Naval Affairs, United States Senate,
Seventy-seventh Congress, First Session, Relative
to Cost-plus-fixed-fee Contracts, June 30, 1941Cost
Analysis of Cost Plus Award Fee Contracts
Improvements Needed in Contracting and Contract
Administration
Prime Contract Awards, Size Distribution Fiscal Year
1988
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Cost Analysis of Cost Plus Award Fee Contracts
Direct Procurement Information Guide for Marketing
Hearings Before a Subcommittee of the Committee
on Military Affairs, United States Senate, Seventyeighth Congress, First [second] Session
Manual of Accounting and Auditing Requirements
Covering Cost-plus-a-fixed-fee Contracts for
Veterans' Educational Facilities Program

Guidelines tell how to avoid the pitfalls associated with
buying or contracting to build a new home.
The engineering report technique is clearly applicable to
military cost-plus-fixed-fee contracts, and most of the
features are pertinent to any development contract. One
important consideration could be its use to convert a
program that is obviously of the cost-plus type, to two
fixed-price contracts. With a first fixed-price contract
extending through the Analytical Solution, the derived
parameter values, if well founded on the current state-ofthe-art, form a reasonable basis for the second contract, a
fixed-price development. On the other hand, the
Analytical Solution report might be a basis for reorienting
the program. It is believed that application of the
engineering report philosophy as described, will maximize
the probability that a given development will be
successful. The four reports and the consideration that
must be given to their preparation are a recipe for system
thinking. When this recipe is followed, the contractor first
cleans and checks over his ingredients, and then he builds
an abstract reference model, openly derived in the best
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interest of the buyer. This model is set up in full view as a
standard for the subsequent development. All deviations
from the characteristics of the model must be explained
and justified, not only those deviations that had to be put
in, but also those added unknowingly and allowed to
remain. (Author).
An Examination of Recent Defense Contract Outcomes in
the Incentive Environment
The Law and Business of International Project Finance
A Resource for Governments, Sponsors, Lawyers, and
Project Participants
Manual for Administrative Audit of Cost-plus-a-fixed-fee
Supply Contracts
Civilian Agency Procurement
Cost-plus-a-fixed-fee contracts: March 2-8, 1944
Volume 2 of History of Acquisition in the Department of Defense,
by Walter S. Poole. (See Volume 1, Rearming for the Cold War in
Hardcover Print and eBook). Contains a history of the acquisition
of major weapon systems by the United States armed forces from
1960 to 1968. Organized chronologically, with individual chapters
addressing the new needs for flexibility in defense acquisition in
response the rapidly changing security environment under two
periods: the President John F. Kennedy and President Lyndon B.
Johnson administrations. Covers weapon acquisitions for the
Vietnam War, and the rise of nuclear threats, strategic missile
systems, military helicopters and nuclear submarines. Includes
topics such as dissolving the link between incentives and profits,
total package procurement, creation of Federal program
managers, prototyping vs. component-based systems, and more.
In order to succeed in a construction business you have to be able
to mark up the price of your jobs to cover overhead expenses and
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make a decent profit. The problem is how much to mark it up. You
don't want to lose jobs because you charge too much, and you
don't want to work for free because you've charged too little. If
you know how much to mark up you can apply it to your job costs
and arrive at the right sales price for your work. This book gives
you the background and the calculations necessary to easily
figure the markup that is right for your business. Includes a CDROM with forms and checklists for your use.
Investigation of Rehabilitation Costs at Sampson Air Force Base,
Geneva, N.Y.
Manual of Accounting and Auditing Requirements Covering a
Cost-plus-a-fixed-fee Contracts for Veterans Educational
Facilities Program
A Handbook for Government Contractors
An Overview of the Legal Requirements and Issues
A Contractor's Guide
Procurement Regulation

The essential reference to help federal contractors
negotiate and maintain profitable contracts—Now in its
third edition! This is the essential reference to help
federal contractors negotiate and maintain profitable
contracts—and remain in compliance throughout the life
of the contract. Government contracting rules and
regulations have changed significantly over the past six
years. This new third edition addresses these changes
and more: New thresholds for certification of cost and
pricing data Revisions in cost accounting standards
Implementation of commercial time-and-material and
labor-hour contracts New, stringent ethics requirements
Impact of stimulus funding Revised cost principles,
including excessive pass-through costs, post-retirement
benefits, and travel costs Redirected audit initiatives
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based on the GAO review of DCAA Plus…changed
requirements for bidding…pricing…cost
accounting…subcontracting…contract modification…all
the information you need to be in compliance with the
new rules. No other single book provides as much up-todate federal procurement cost and pricing information in
such a concise - yet comprehensive - format.
This 2007 third edition continues to be a comprehensive
and authoritative guide to the business, practice, law,
and practical use of project finance. It covers the
complete project finance structure, from conception to
negotiation to debt closing, and from project difficulties to
successful restructuring. The book continues to be
accessible to those with little experience in project
finance, while maintaining the insight and detail of
previous editions that has made it a valuable reference
for the experienced lawyer, manager, banker, contractor,
and government official. This edition focuses on a realworld, practical approach to project finance, without the
overuse of case studies and economic theory. Yet the
contract forms, detailed glossary, index, and project
finance bibliography make it a complete text.
Evaluation of Cost-plus Contract at Universiti Teknologi
Malaysia, Skudai, Johore
Problems of Contract Termination
A Guide for Contracting of Construction and Related
Architect-engineering Services
Special Regulations
Annual Procurement Report

Universiti Teknologi Malaysia is building a new campus at
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Skudai, johore, at a cost of more than $500 million, using a
cost plus contract. The contract comes under the heading of
negotiated contracts instead of normal open an selective
tendering. The cost puls contract is divided into three types
i.e. cost plus with fixed percentage fee, cost plus with fixed
fee and cost plus with variable fee. The uthority decided to
use the cost plus fixed percentage fee contract. The contact
was awarded, on the 10th of March, 1983 to Kobena Sambu
Construction Joint Venture. This thesis is aimed to examine
and reappraise the cost plus contact, whether it can combat
the inadequacy of the traditional contract to conclude the
construction for most projects on time. It is hoped to present
the findings and conclusions of the insights of the new major
contract, e xperimented at the one and only site of its kind in
this country. The study further concentrates on the concepts,
policies and aprocedures used by Universiti Teknologi
Malaysia in administering and managing this type of contract
system. Pros and cons of this type of contract will be
analysed. From the study, the general complexities involved
during implementation is probed to some depth and thus
creating room for discussion on improvements. It is hoped
that the discussion will serve as a guideline to oweners and
builders when they plan to adopt the cost plus fixed
percentage fee typ[e of contract in the implementation of their
future projects.
This new, single-volume resource provides the most complete
guidance available for analyzing the cost and pricing aspects
of federal government contracts--so you can propose and
negotiate appropriate prices and win contracts. The practical
Contract Pricing Reference Guide reference combines five
manuals into a single source, covering: Price Analysis
Quantitative Techniques for Contract Pricing Cost Analysis
Advanced Issues in Contract Pricing And Federal Contract
Negotiation Techniques Determine the Proper Pricing to Win
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Government Business Throughout these pages, you will find
highly detailed explanations of how the government evaluates
proposals, arrives at pricing, chooses contractors, and
awards contracts. With Contract Pricing Reference Guide,
you can more confidently: Conduct market research for price
analysis Employ proven techniques of quantitative price
analysis Propose a fair and appropriate price Confidently
engage in sealed bidding Include only what's allowable in the
price Employ the most effective, competitive pricing strategies
And engage in effective contract negotiations The One-of-aKind, Time-Saving Pricing Resource The all-new Contract
Pricing Reference Guide provides a road-map for how to set
correct pricing and engage in the competitive bidding
process. It is a practical business tool to help you acquire
government contract business--and it brings all the most
valuable pricing information together in an easy-access,
single-volume resource that puts everything you need literally
right in front of you. No other resource delivers all of this
together in one place, making it the most convenient way to
obtain the most vital information on pricing government
contracts.
Contracting for Construction and Architect-engineering
Services
Overpaytments Made Under a Cost-plus-a-fixed-fee Contract
for the Procurement of Nuclear Submarine Components from
Combustion Engineering, Inc. New York, N.Y., Department of
the Navy
Project Management for Construction
Contract Types
A Guide for Contracting of Construction and Related
Engineering Services
Pricing and Cost Accounting

THE BOOK THAT TEACHES YOU HOW TO SCORE
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CONTRACTS MANAGEMENT QUESTIONS RIGHT!
This mini-book will guide you through
the 8 types of contracts than may
appear in the PMP® exam with a friendly
and approachable learning style. For
each contract type you will get: A full
explanation with the kind of details
you need to know for the exam. An
example calculation only when it is
relevant for the exam. Tips and
techniques to make sure you know how to
face tricky questions. 30+ Practice
Questions with Answers included
Situational Questions for a realistic
testing experience: Deciding between
contracts, different scenarios, risks
involved and much more. Contract
calculation questions that will provide
you the knowledge to score right every
kind of question you'll face the day of
the exam. We know that contracts
management may seem a difficult topic
that scares candidates, but with this
book it is a no-brainer topic. As we
couldn't find easy, clear and
affordable materials for our students,
we decided to write a mini-book. To
make sure you pass your PMP® exam, you
will have to get ready for both
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expected and unexpected questions. Make
sure you increase the chances to pass
the exam by mastering all kind of
expected questions. And.. contracts
management questions are usually in the
exam! Get a copy and take a big step
towards passing your PMP®! This book is
part of the MAKING PMP® EASY book
series. We are building subjectspecific mini-books focused on the key
areas you need to master to pass the
PMP® exam. This book is brought to you
by: www.ThePMPExperience.com - A nobrainer journey to the PMP® status.
-------------------------- Want to know
more? Click on the Look inside button
or check the Table of Contents below.
-------------------------- Table of
contents 1. Preface 2. Make, Rent Or
Buy Decisions 3. Contract Types 3.1
Fixed-Price Contracts 3.1.1 Firm Fixed
Price (FFP) 3.1.2 Fixed Price Incentive
Fee (FPIF) 3.1.3 Fixed Price With
Economic Price Adjustment (FP-EPA) 3.2
Cost-Reimbursable Contracts 3.2.1 Cost
Plus Percentage Of Costs (CPPC) 3.2.2
Cost Plus Fixed Fee (CPFF) 3.2.3 Cost
Plus Incentive Fee (CPIF) 3.2.4 Cost
Plus Award Fee (CPAF) 3.3 Time And
Page 11/15

Read Book Cost Plus Fixed Fee Contract
Contractortalk
Materials Contracts (T&M) 4. Practice
Exercise 5. Risk Sharing And Cost
Predictability Considerations 6.
Additional Considerations 7. Practice
Questions And Answers 7.1 Questions 7.2
Questions With Answers 8. Math
Expressions To Remember 9. One Last
Thing...
A wide selection of contract types is
available to the Government and
contractors in order to provide needed
flexibility in acquiring the large
variety and volume of supplies and
services required by agencies. Contract
types vary according to (1) the degree
and timing of the responsibility
assumed by the contractor for the costs
of performance and (2) the amount and
nature of the profit incentive offered
to the contractor for achieving or
exceeding specified standards or goals.
The two broad categories of contract
types available for use in Government
contracting are fixed-price and costreimbursement. The objective of
selecting a contract type is to
reasonably allocate performance risk
between the contractor and Government
while providing incentive to the
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contractor to perform efficiently and
economically. It is important to select
the contract type that places the
appropriate level of responsibility on
the contractor to successfully perform
and that is commensurate with the
technical and cost uncertainties.
Contract types range from Firm-FixedPrice (FFP) which places maximum risk
on the contractor and minimum risk and
administrative burden on the Government
to Cost-Plus-Fixed-Fee (CPFF) which
places minimum risk on the contractor
and maximum risk on the Government.
(See Appendix (A) for a list of
contract types)
Adapting to Flexible Response 1960-1968
Final Report, 15th October 1948
Contracting for Construction &
Architect/engineering Services
Cost-plus-fixed-fee Contracts
All You Need To Know To Master
Contracts Management On The PMP(R) Exam
Procurement Regulation...no
This report provides data on prime contract
actions (PCA's) over $25,000 awarded by the
Department of Defense (DoD) in Fiscal Year
1988. For reporting purposes, contracts have
been distributed by dollar value into 11
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different size categories. The tables provide
information on the number of total actions,
their net value, and their percent distribution,
by size and according to a variety of
categories, including defense component,
type of contract action taken, selected
procurement programs, and labor standard
statutes. Table 1 presents data by individual
size category (e.g., $25,000 to $49,000,
$50,000 to $99,000) while Tables 2 through 7
present data in cumulative categories (e.g.,
$25,000 or more; $50,000 or more). This
information assists DoD management in
projecting the workload that will be required
by various proposed projects. For example,
using data in this publication, DoD officials
could determine that a proposal to review all
contract actions of $500,000 or more in FY
1988 would require examining approximately
33,000 transactions. These data can also be
used to identify trends in DoD procurement,
e.g., to identify which of the various types of
contracts was most frequently awarded (in
terms of number of contract actions) during
FY 1988. Beginning in FY 1986, Tables 7 and
8 were added to show selected procurement
programs and labor standard statute
statistics. It should also be noted that in FY
1986, Table 4 had been changed to report the
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latest methodology for computing the extent
of competed data. (KR).
Analysis of Construction Contract Change
Clauses
How to Avoid Turning the American Dream
Into a Nightmare
To Amend the Act of July 19, 1940 (54 Stat.
780, 34 U.S.C. 495A)
Markup & Profit
Contract Pricing Reference Guides
Proceeding
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